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ABSTRACT

This research focuses on how people evaluate grsaer recommendations about risk
taking. In Study 1 we found that each of the prbseresented without a context activated its
favorite context. In Study 2 we discovered that wizescenario involved risk, the advice
given in proverbs was not rated very high. We &smd that the acceptance of advice given
in antonymous proverbs was inconsistent. In Study&s found that the rating of a proverb
without any context was typically better than théng of the same proverb when a context
was provided. It was also found that the advicegilsy a proverb was rated no higher than
was a direct recommendation. The inconsistencyatihgs was found to be higher for
proverbs than for direct recommendations, and dR}He proverbs in the context of concrete

scenarios than for the same proverbs given withoytscenario.



1. INTRODUCTION

In many real-life situations more than one personvolved in making a judgment or
decision. The decision maker, for example, may ibengadvice by other people -- friends,
family members, and often by various experts (dsct@wyers etc.). How people evaluate
and utilize different kinds of advice has recerdtyracted the attention of researchers in the
field of judgments and decisions (e.g. Sniezek Bndkley, 1995; Yaniv and Kleinberg,
2000; Harvey and Fischer, 1997). For example, Haarel Fischer (1997) found that as the
decision to be made became more important, the hkeitg it was that external advice would
be considered.

Advice may come from an expert, a friend, or itynh@ derived from general a rule.
For example, Tyszka and Zaleskiewicz (2001) foumat tn natural scenarios that involved
risk, people followed such rules of thumb HSs good to try new possibilities, especially if
the status quo is not satisfactonyr, it is better not to pay the money in advance if the
outcome of the business is uncertain.

Historically, societies have developed culturabipted rules — proverbs and sayings -
that suggest appropriate actions in certain sinati For example, if one is faced with a
choice between small benefits with certainty, ogéabenefits with little certainty, one might
use the advice given in the proverla bird in the hand is worth two in the busfhis
proverb suggests choosing the “certain” option. iy, if faced with a decision between
action now and wait for a better opportuniye proverb, He who hesitates is losthight be
appropriate. It is well known that for almost eaituation a pair (or even more) of proverbs
containing contradictory recommendations may betefioFor example, for the situation
“action now or wait for a better opportunity”, ahet proverb offers a contradictory piece of
advice, fook before you leapProbably, these proverbs are the conclusionpegic past
situations in which people took action that ledheitto success, or to failure.

The main question of the present paper is, “howpeéople evaluate the accuracy of
recommendation given in a proverb? We focus ondemparisons. In the first, we compare
evaluations of proverbs presented without a contexthe same proverbs presented in a
specific context. The second comparison evalulteg$orm in which the advice is given --
either as a proverb, or as a direct recommendation.

Proverbs have recently gained some attention fpmychologists. In a study to
determine how people perceive the value of recondietgons given in proverbs, Teigen
(1986) asked people to evaluate the quality of @rosy with respect to their originality and

truth-value. He found that people had a tendendiitik that proverbial advice was valuable



regardless of the direction of the advice given.aAsesult, even two antonymous proverbs
were perceived as valuable. Teigen suggests tisahitfh evaluation of proverbial statements
results from the perception that proverbs are thredensed wisdom of nations. As such,
proverbs are generally accepted as providing tnlitdvice.

A characteristic of proverbs observed by both &ei(f1986) and Furnham (1987), was
that people tended to evaluate the advice giveantonymous proverbs with equally high
value. Furnham (1987) found that people evaluabegespairs of antonymous proverbs to be
equally true, while for some other pairs the eviaunes were negatively correlated, but even
the negative correlations were not strong. Teigdarprets the acceptance of contradictory
proverbs in terms of people seeking meaning in esations. Thus, when a person hears two
proverbs offering contradictory advice, he or sh# wshoose the messages that are most
meaningful and informative for them. Stated anotiay, people look for an interpretation
that makes the initial contradiction less transpare

A somewhat different explanation of the phenomeaifoaccepting the advice given in
contradictory proverbs is that the contradictioises from lack of context. According to the
most influential approach in paremiology, the psscef understanding a proverb consists of
two phases. In the initial phase the literal megnindecoded. This meaning is then rejected
and a new metaphorical meaning is constructedekample, one of the proverbs used in our
studies in the Polish version ia Sparrow in hand is better than a pigeon on theffo This
corresponds to the common English proveebpird in hand is worth two in the bushin
this proverb, the first step is to imagine a scenahere someone has caught a sparrow and is
given the possibility of catching a pigeon thatesy difficult to reach. Only a comparison of
the size of birds and the distance between theowalthe figurative understanding — in this
case, praising the status quo (Kemper, 1981).

Gibbs and Beitel (1995) emphasize the metaphoniaalre of proverbial sayings as a
crucial factor in their understanding. Accordinghem, the metaphorical nature of a proverb
makes us automatically retrieve a context or dorfaints application. This means that when
we use a proverb in normal conversation, we donsa context that is appropriate for the
message in the proverb.

Thus, when someone hears two antonymous provenesafter another, he or she
constructs an appropriate context for each prouwenvhich both of them give appropriate
advice. If this reasoning is true, one can fornautae following hypothesis:

H1: The accuracy of the a proverb presented witteoabntext will be rated higher than the

accuracy of the same proverb when a context isigeov



This is an implication of the premise that whee firoverb is presented without a
context, the person will automatically construat thhost appropriate contexts that fits this
proverb. On the other hand, when we force a comteapplicability of the proverb, this need
not be the most appropriate context that fits ilkergproverb.

McGlone (2000) suggests that the form of a recontdagon could influence its
ratings. To test this possibility, McGlone (2008ked subjects to rate a group of proverbs in
describing human behavior. He used proverbs with waithout rhymes. For each rhyming
proverb a non-rhyming counterpart was prepared dptacing a rhyming word with its
synonym. The experiment showed that people tendeaksign a higher rating to rhyming
proverbs than to their non-rhyming counterpartsuslranother possible explanation of the
high evaluation of proverbial statements is thaipbe assess the quality of proverbs on the
basis of their literary form. Following this findirwe formulated the following hypothesis.

H2: A recommendation given in the form of provehiowdd be rated higher than a direct
recommendation.

Moreover, in accordance with the paremiologicabcpess outlined earlier, we can
assume that understanding a proverb is more compiex understanding a direct
recommendation. While the interpretation of a prbveonsists of the initial decoding of the
literal meaning followed by the construction a npéarical meaning, understanding a direct
recommendation requires no intermediate interpogtatThis led us to formulate the
following hypothesis.

H3: Rating the accuracy of contradictory recommeiates given in a form of proverbs
should induce a higher level of inconsistency tteting the accuracy of contradictory direct
recommendations.

A consequential characteristic of our researcitsi$ocus on the risk taking domain.
According to standard decision theory, in riskyaitons people should use information about
basic risk parameters - outcomes and probabilitiegher than to rely on general rules that
encourage or discourage risk taking. Thus, oneldhwat ascribe particularly high values to
general recommendations such as proveHmwyever, research on naturalistic risk taking
suggests that people base many of their decisionsutes of thumb (cf. Tyszka and
Zaleskiewicz, 2001) and thus their evaluations efegal recommendations could be quite
high. One could also argue that the acceptancerdfadictory recommendations in a state of
indecision is perfectly rational. Being undeciddzbat what to do in a given situation, an

individual may evaluate highly contradictory recoemdations.



Thus, the question of the acceptance of contragigiroverbs in risky situations is of
special interest. In particular, there is a questiof whether the acceptance of the
contradictory proverbs will be more prominent whbe proverbs are presented without a
context than when the same proverbs are presented doncrete context. Two opposite
predictions are possible. On the one hand, onetldak that proverbs presented without a
context will automatically activate different corte (the most suitable for each proverb) and
therefore even contradictory proverbs can be eteduaqually positively in suitable contexts.
When, however, a concrete scenario enforces théexiomf the proverbs, one of two
contradictory proverbs can be evaluated more pe$jtithan the other. Thus, one could
expect that the acceptance of the contradictorygsbs will be more prominent when the
proverbs are presented without a context than whensame proverbs are presented in a
concrete context.

On the one hand, one can imagine that proverbsempi@s$ without a context will
automatically activate the most suitable contextlie proverb. Therefore, even contradictory
proverbs can be evaluated positively. However, whercontext in which the proverb is to be
evaluated is given, one of the two contradictorgvprbs will likely be evaluated more
positively than the other. Thus, one could expeat the acceptance of contradictory proverbs
will be higher when the proverbs are presentedaithrather than with, a specific context.

In the research presented here, we selected myparttype of proverb -- those
pertinent to the risk taking. The specific featofehe context provided is the uncertainty of
outcomes in a situation involving risk. In situai$o involving personal risk, people are
typically hesitant, or alternatively, deliberatbpat which action they should take. Thus, they
may be unsure if it is good to take the risk oliohg very fast in order to be on time for an
important business meeting; to sell stocks whome ras risen; etc. In agreement with a state
of indecision, the proverbs pertaining to risk gigentradictory advice. Some of them
encourage risk taking while others discourage takisk. The proverbs, better safe than
sorry” and“he who hesitates is lostjllustrate this characteristic.

We thought that the uncertainty over what to da insky situation could make both
kinds of recommendations acceptable or unaccepédlitee same time. In other words, while
uncertain about what to do people can tend to @coepto reject both contradictory
recommendations simultaneously. In agreement viéisé considerations, one could expect
that the acceptance of the contradictory proveriiso& more prominent when the proverbs

are presented in a concrete context than when ahe gproverbs are presented without a



context. Moreover, in line with this premise, tlewel of inconsistency should vary across

scenarios depending on the level of the feelingnmlertainty in various scenarios.

In Studies 2 & 3, the question we ask is, “how @dopde evaluate the advice given by
proverbs when they are presented in a context ithailves risk?” We focus on two
comparisons:

In the first comparison (Study 2), we ask oneugr of subjects to evaluate the advice
offered by a set of proverbsithout a context while another group of subjects is asked
evaluate the advice offered by the same provierbsspecific context.

The second comparison (Study 3) evaluates the fio which the advice is given. In this
study, the subject is given a specific situatiomimch risk is involved and a decision must be
made. One group of subjects is given advice irfaha of a proverb, e.g.a'bird in the hand
is worth two in the bush.Another group of subjects is given advice in tloem of a
declarative statement, e.qgit s better to take something smaller but certidian to count on

something bigger but uncertain

2. STUDY 1: CONTEXTSACTIVATED BY THE PROVERBS ENCOURAGING TO
AND DISCOURAGING FROM RISK TAKING.

Since proverbs do not come with a specific context were interested in finding out
if proverbs activate a favorite context. Study 1sw@pnducted to see if certain common
proverbs elicited similar contexts among differpabple.

Method

In this study, a group of business students (N=2&9F asked to write a typical story
brought to mind by the proverb he or she evaludedh subject was given only one proverb.
Five different (Polish) proverbs concerning riskitg were used. Two of them discouraged
risk taking, specifically, they were:

1. “If the goat didn’t jump around she wouldn’t brebkr leg” and
2. “ A bird in the hand is worth two in the bush.”
Three proverbs encouraged risk taking:

1. “He who hesitates is lost,
2. “Fortune favors the brave,’and
3. “ Nothing ventured, nothing gained.”



Results

Stories written by participants were then codedviny independent competent judges
on the basis of the general domain the stories weregnent. Between judge agreement was
almost 100 per cent.

As shown Table 1, each proverb seemed to haveaaitecontext. For example, the
proverb, fif the goat didn’'t jump around she wouldn’t breakrHeg,” elicited a health
context. The proverbsa“bird in the hand is worth two in the bustahd“fortune favors the
brave,” elicited a job-changing context. The proverhpthing ventured, nothing gained,”
frequently elicited a health context. Finalljzé' who hesitates is lostdid not elicit a typical

context.

Table 1. Frequencies (in percentages) of contdydsan for different proverbs
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If the goat did not jump around 10.00 | 4.00 | 10.00 | 4.00 | 0.00 | 64.00 | 6.00 | 2.00
She wouldn't break her leg
A bird in the hand is worth two in the bush 7.89 [44.74| 7.89 | 18.42|0.00| 0.00 | 13.16 | 7.89
Fortune favors the brave 8.89 |44.44 1556 |11.11 | 4.44| 2.22 (1111|222
Nothing ventured nothing gained 0.00 |19.23]19.23(42.31|9.62| 0.00 | 9.62 | 0.00
He who hesitates is lost 20.45(13.64 | 4.55 | 20.45|0.00 | 25.00 | 11.36 | 4.55

3. STUDY 2: EVALUATION OF PROVERBSIN A CONTEXT OF RISK TAKING

The purpose of Study 2 was to explore evaluatathe proverbs encouraging and
discouraging risk taking in the context of risk itak scenarios. We wanted to learn how
positively these proverbs are evaluated in theecdruf different scenarios that require one to
take a risk, and in particular, how antonymous prbs are evaluated in these, i.e. those

encouraging and discouraging risk taking.



In order to avoid culturally biased results arisfrgm Polish autostereotype in which
taking risk is perceived as something of positivelue, the study was conducted
simultaneously in two country groups — Polish amdefican.

Method

This study was conducted simultaneously in Polamdl ia the USA. Six proverbs
concerning risk taking were evaluated in the cantéxaturalistic scenarios containing risky
dilemmas. The proverbs were selected accordingegtinciple of their presence in both the
Polish and English language.

Three of the proverbs discouraged risk:

A bird in the hand is worth two in the bush; negait certainty for hope; swift risks

make precipitous falls.

Three other proverbs encouraged risk:

Fortune favors the brave; he who hesitates is losthing ventured nothing gained.

While preparing the naturalistic risky scenarios uwsed modified versions of the
stories written by the respondents in the previpag of the study. Ten scenarios were
composed. Below there is one of these scenaridsllimnd a list of the titles of the other
scenarios.

l. K. purchased a certain company's stock on trenaparket at $35 per share. He had high
hopes of making a big profit to take an exotic ta@ place he had always dreamed of
visiting. To his delight, the stock doubled itiueain one month's time. There was a chance
that the stock's value could continue to rise drat the stocks might split, affording 1. K.
considerable earnings and the chance to take Ips tdowever, there was also a rumor that
the value of the stock could drop precipitouslgm@y time if certain factors in the global
economy shifted. I. K. did not know whether tbtkel stock or keep it.

Scenario 1. Fast driving: money or safety

Scenario 2. Decision about having a baby: careefaonily

Scenario 3. Starting one's own firm: stable jolzballenge

Scenario 4. Revealing a past indiscretion: intggvs. career

Scenario 5. Pollution of environment: admit faadtput the firm in jeopardy

Scenario 6. Money market: sell stock or keep it

Scenario 7. Health: vaccination

Scenario 8. Two job offers: not so good but staBlebetter but not stable

Scenario 9. Choosing a partner: unattractive huwtes or attractive but not sure

Scenario 10. Bank loan: to save or not to savesited money.



A group of 149 Polish business undergraduate stedand 54 American post-
graduate students were given a questionnaire cadpaisthe 10 scenarios listed above and
asked to evaluate “to what degree does the prayieeban appropriate recommendation about
how to solve the dilemma” on a 7-point scale.

Results

Figures 1 and 2 show the mean ratings of provenissuraging and discouraging risk

taking in various scenarios.

Figure 1. Mean ratings of proverbs encouraging risk taking in various scenarios.
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The ratings of proverbs encouraging risk takinffeded for various scenarios. 10
(scenarios) x 2 (country groups) ANOVA revealedh#igant effects of scenarios (F = 24.88,
p<.001), and country groups (F = 7.59, p< .01)edt showed, however, that the American
sample rated proverbs encouraging risk signifiganityher only in two scenarios: scenario 2
(t=-3.68, p<.001) and scenario 7 t=-3.06, p<.01).

Similarly, the ratings of proverbs discouragingkritaking differed for various
scenarios. 10 (scenarios) x 2 (country groups) ANOMvealed significant effects of
scenarios (F = 12.18, p< .001), and country grq&ps 14.27, p< .001). For most scenarios,
the American sample rated proverbs discouragirkghigher than Polish sample.

We calculated correlation coefficients betweenrttangs of different proverbs within
the same scenario. One could expect positive e@iwas within a group of proverbs
encouraging risk taking and within a group of pmpgediscouraging risk taking, and negative
correlations among antonymous proverbs. As caseba in Table 2, the correlations within a
group of proverbs encouraging or discouraging tang are positive but moderately high,
both for the Polish and American samples. Howewamtrary to our expectations,

correlations close to zero were found between twogs of antonymous proverbs.

Table 2. Mean correlations between the ratings of proverbs encouraging to and
discouraging from risk taking in the same scenario.

Proverbs
encouraging / encouraging discouraging / discouraging encouraging / discouraging
Sample
USA +.37 +.26 -.03
PL +.50 +.53 +.02

The lack of correlations between groups of antomysnproverbs suggests that the
contradictory proverbs - those encouraging andodisging risk taking — could be rated
simultaneously as either good or bad recommendafmmthe same scenario. A special index
of inconsistency in ratings of the same scenaris ganstructed. Since each recommendation
was rated on a 7-point scale, we judged as extgemebnsistent the case of ascribing 7 to
both contradictory groups of proverbs and judgefdeaectly consistent the case of ascribing

11



7 to one category of proverbs and 1 to the othegoay of proverbs. To normalize the index
of inconsistency on a scale from O (completely iasat ratings) to 1 (completely
inconsistent ratings) we accepted the followingrfola:

‘8 - meanEncouaging + meanDiscoraging |
X =
6

As can be seen in Figure 3, in all of the scesahe value of the inconsistency index
is rather high, which indicates a tendency to acogmnsistent recommendations expressed
in proverbs. At the same time, 10 (scenarios) ga2iftry groups) revealed significant effects
for both variables. The inconsistency indices wdifferent for different scenarios (F= 2.37,

p< .02). They were higher for the Polish than fon&ican sample (F= 44.33, p< .001).

Figure 3. Inconsistency indicesin ten scenarios
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4. STUDY 3: PROVERBS WITHOUT CONTEXT VS. PROVERBS IN A CONTEXT
OF RISK TAKING

The purpose of Study 3 was to test the hypothdsssissed in the Introduction
section. Hypothesis 1 concerned the role of theestrfor evaluation of the accuracy of
recommendations given in proverbs pertinent to taking.

H1. Accuracy of the proverbs presented without atexd will be rated higher than the
accuracy of the same proverbs presented in a ceacantext.

Another focus of this study was the meaning of fimen of recommendation. The
guestion was if its form influences the evaluatioh recommendations, whether the
recommendation is expressed in the form of a pilowvar as a direct statement. Our
hypotheses were that
H2: accuracy of recommendations given in the fofrproverbs will be rated higher than the
accuracy of the direct recommendations;
and H3: the rating of accuracy of contradictory omemendations given in the form of
proverbs will induce a higher level of inconsistgnthan the rating of accuracy of
contradictory direct recommendations.

As in Study 2, the same task was given to two sasplPolish and American.
Method

In the second study Polish and American respondargkiated proverbs concerning
risk taking in the context of naturalistic scenaramntaining risky dilemmas. The same set of
proverbs as in the first study was used. We alspl@&yad the same method as in Study 1,
except that somewhat different scenarios were ukeditles of which are listed below:
Making an investment in stocks — selling stockssefpice has risen or waiting;
Investment - launching one’s own business
Insurance — buying insurance against flooding
Reaction to warnings about floods — whether ortoatvacuate
Health risk — driving too fast
Social risk - admitting socially undesirable adirs

lllegal activities — tax evasion

© N o g s~ w D PE

Social risk - disappointing other people.
The participants were asked to fill in a questiormavith the descriptions of risky

dilemmas and a set of different recommendationscewaging and discouraging risk taking.
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They were asked to give their evaluations of theueary of each recommendation on a 7-
point scale.

In the Polish sample (95 undergraduates) a 2 xcifial design was used. Two
manipulations used were the form of recommendagivan to the respondents and the level
of certainty in the description of the scenariose Bame recommendation was phrased in two
different ways: (a) in the form of a proverb and és a direct recommendation. The second
form was obtained from the proverb phrased in a-metaphorical way using everyday
speech. For example, the proverbird in the hand is worth two in the bustas transformed
into the following phraseit is better to take something smaller but certian to count on
something bigger but uncertaikach story was written in a version intended tot&@iona
relatively high level of certainty about the outeesmand in a version intended to contain a
relatively low level of certainty about the outcanédditionally, in the Polish sample there
was a group (70 undergraduates) evaluating theracgwf the proverbs given without any
context.

In the American sample (N=27 day-traders) only graup was used with proverbial
recommendations; half of the scenarios were imibee certain and the other half was in the

less certain version.

Results

The first analysis consisted in comparisons ofrdiegs assigned by the respondents
to the same recommendations in the two versioesdf scenario: those in which the positive
outcome was more certain and those in which théip@®utcome was less certain. It turned
out that the differences emerged sporadically aridowt any logical pattern. This means that
the manipulation with certainty was either too wealthe respondents were insensitive to the
level of uncertainty of the outcomes. As a reswi, decided to conduct further analyses

without distinguishing certain and uncertain scesar
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Figure 4. Ratings of the six proverbs without and with the context of specific risky
scenarios
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Figure 4 shows the ratings of accuracy of thepsoverbs without a context and with
the context of specific risky scenarios. As carséen, the ratings of proverbs without context
were in a few cases as high as the ratings ofaim proverb with concrete scenarios, but for
most cases the ratings of proverbs without comete higher. Most of these differences
were statistically significant (t-test p< at led3).

Figure 5. Ratings of recommendations encouraging risk taking in various scenarios.
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Figure 6. Ratings of recommendations discouraging from risk taking in various
scenarios.
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Figures 5 and 6 show the mean ratings of recomatmms encouraging and
discouraging risk taking in various scenarios. A1 de seen, the ratings of proverbs
encouraging risk taking differ in various scenari@s (scenarios) x 2 (country groups)
ANOVA revealed a significant scenario effect (F &23, p<.001), and country groups (F =
10.72, p< .001). Similarly, the ratings of proverbscouraging risk taking differ in various
scenarios. 8 (scenarios) x 2 (country groups) ANQ¥¥ealed significant scenario effect (F
=5.17, p< .001), but no country effect.

Moreover, for recommendations encouraging risk(sBenarios) x 2 (types of
recommendation) ANOVA revealed a significant scenaffect (F = 14.91, p<.001), and no
effect of type of recommendation. For recommendatidiscouraging risk, 8 (scenarios) x 2
(types of recommendation) ANOVA revealed a sigaificscenario (F = 2.90, p<.01), and a
significant effect of the type of recommendatioR 5 16.90, p< .001). For the majority of
scenarios, direct recommendations discouragingtaiskg were rated higher when expressed
in direct form than when expressed in a provertriataphorical form.

As in Study 2, correlations within a group of pedys encouraging or discouraging
risk taking are positive but moderately high, b@hthe Polish and American samples (see

Table 3). Also, as in Study 2, correlations clasedro were found for antonymous proverbs -
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encouraging and discouraging risk taking. Moreowk,the correlations were higher for

direct recommendations than for proverbs.

Table 3. Mean correlations among the ratings of recommendations encouraging and
discouraging for risk taking in the same scenario.

Proverbs . : . : : . . . _
Sample encouraging / encouraging| discouraging / discouraging encour aging / discouraging
USA — proverbs +.36 +.020 +.10
PL — proverbs +33 +.017 19
PL — direct +55 +50 .38
recommendations

Figure 7. Indices of inconsistency in ratings of proverbs and of direct recommendations
in eight scenarios.
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Figure 7 shows the indices of inconsistency in rhngs of proverbs (in both the
Polish and American samples) and of direct recondagons (Polish sample) in various
scenarios. 8 (scenarios) x 2 (country groups) AMQ@evealed a significant scenario effect
(F= 2.14, p<.05) but no country effect. Thus, irgistency for some scenarios was
significantly higher than for others. Moreover, énarios) x 2 (types of recommendation)
ANOVA revealed a significant scenario effect (F74£.p<.01), and a significant type of
recommendation effect (F= 57.06, p<.001). Incomesisy is systematically higher for

proverbs than for direct recommendations.
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Finally, a comparison of consistency ratings betwproverbs given without a context
and proverbs given with a context revealed sigaiftceffects except when the first two
scenarios were used, (t-test, p< at least .05)onisistency is systematically higher for

proverbs given without a context than for the samo&erbs given in a context.

5. GENERAL DISCUSSION

As could be expected, the ratings of accuracyeobmmendations given by different
proverbs in Studies 2 and 3 varied across riskpas@as. In some scenarios the respondents
assigned higher ratings to proverbs encouragitkgalsng, and in other scenarios to proverbs
discouraging risk taking. Interestingly, the difaces between country groups concerning
this differentiation were not very high. This sugtgethat at least in some naturalistic risky
scenarios people are surprisingly unanimous abbat Yo choose. However, we also noticed
that in most scenarios, neither proverbs encougagor discouraging risk taking received
extremely high ratings. This is in some disagrednwdth the findings by Teigen (1986),
Furnham (1987), and others where people tendedvatuage highly the truthfulness or
accuracy of various proverbs. Contrary to thisthie context of risky scenarios, proverbs did
not turn out to be particularly valued pieces ofie€.

Additionally, our hypothesis that recommendatigmgen in the form of proverbs
should be rated higher than direct recommendaii&fisitely received no support. Study 3
revealed that for risky scenarios proverbs were rateéd as better recommendations than
direct recommendations. In the case of recommemtatencouraging risk there was no
difference in evaluating the two types of recomnatimhs, and in case of recommendations
discouraging risk direct recommendations were rdtggher than proverbs. Thus, in the
context of risky scenarios proverbs as metapha@aoommendations are not valued higher
than direct recommendations. This is, again, inaghsement with other findings on
evaluations of proverbs (Teigen, 1986; Furnham, 719%erhaps, when proverbs are
evaluated without context, people have a generaletecy to accept them, regardless of the
direction of advice they gave. (We will come back this later.). However, when an
individual has to deal with a concrete risky scemand is contemplating which option should
be chosen, the direct recommendations expresdedrary language are more transparent for
him than proverbs expressed in a metaphorical Wwaleed, in order to apply a proverbial
recommendation at least two steps are needed (egrisform its metaphorical meaning into
a literal meaning, and (b) to apply it to a pattciscenario. Probably such a mental effort is

superfluous for an individual dealing with a corergsky scenario.
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In Study 3 we observed two further facts. One wed the ratings of accuracy of
recommendation given in proverbs presented withaytcontext were, generally, quite high.
Moreover, the ratings of proverbs presented in rgEircscenarios were in most cases lower
than the ratings of the same proverbs presentdtutitany context (and only in a few cases
were both ratings equal). These findings seem tinherfect agreement with the idea of
paremiology that when the proverb is presentedawitla context, the person automatically
retrieves the most appropriate context that fits gfnoverb. This is the source of the highly
positive ratings of proverbs presented without eogtext. In fact, in a preliminary Study 1
we found that each of the proverbs presented witharontext activated its favorite context.
On the other hand, in concrete scenarios the saowenps can be seen as not so perfectly
suitable for a given context and, therefore, thatings are not so high as in the case of
proverbs presented without a context.

We now turn to the question of inconsistency iraleating the accuracy of
contradictory recommendations. In both Studies® Zmwe found positive, but not very high
correlations among ratings of compatible (eithecoemaging or discouraging risk taking)
proverbs, and no significant (negative) correlaiommong antonymous proverbs
(encouraging and discouraging risk taking). Mod#yatpositive correlations among the
ratings of compatible proverbs once again supperidea that proverbs identical in respect to
their basic meaning can be evaluated differentpedding on the metaphor they contain. One
metaphor may be perceived as better in a partiadatext, while in a different context a
different metaphor is seen as better. Similarlypaymous proverbs with different metaphors
do not have to be perfectly negatively correlated.

What is striking, however, is that correlationstween antonymous proverbs -
encouraging and discouraging risk taking — are eclégs zero. This means that the
recommendations of antonymous proverbs can be a&ealwither as both inaccurate or (what
is stranger) as both accurate. In other wordsydébpondents tended to accept contradictory
recommendations. The same phenomenon is even meo#\dvisible in the measure called
the index of inconsistency in the ratings of antaoys proverbs.

In Study 3 we examined two questions concernirgpnsistency in evaluating the
accuracy of contradictory recommendations. One tgqpresvas whether the metaphorical
character of the proverbs makes their meaning aib¢ gransparent and people can therefore
easily misperceive the basic meanings of antonympoogerbs. In accordance with this line,
we put forward the hypothesis that rating the qualf contradictory recommendations given

in a form of proverbs should induce a higher lesfeinconsistency than rating the quality of
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contradictory direct recommendations. This hypathess supported by the results obtained.
Correlations between concordant recommendatiotisefeencouraging or discouraging risk
taking) were more positive for direct recommendadiothan for proverbs. Similarly,
correlations among antonymous recommendations wei@e negative for direct
recommendations than for proverbs. Finally, incstesicy indices were systematically higher
for proverbs than for direct recommendations. Akde results are in agreement with the
interpretation that proverbs, by their metaphoriclaaracter, are not fully transparent and,
therefore, people can misperceive their meanings.

The second question concerning inconsistency wasther the acceptance of the
contradictory proverbs would be more prominent wtien proverbs are presented without a
context or when the same proverbs are presentednicrete contexts. Our study showed that
for most cases, the acceptance of the contradighmyerbs was more prominent when the
proverbs were presented in concrete risky contéxasm when the same proverbs were
presented without a context. This indicates thistmiot only the nature of the proverbs, as was
suggested by other studies (Teigen, 1986; Furni8i), but the uncertainty about what to
choose while in risky situations that makes pedpled to accept or reject simultaneously
contradictory recommendations. Presumably, antomgmmoverbs are considered in such
situations as different arguments for and agaihsiosing one of two alternatives. In such
situations people can tend to evaluate contragiceommendations (moderately) positively.
What is of particular interest from this perspeetis that the level of inconsistency differed
across scenarios. Interestingly, both the Poligh Aamerican samples rated the accuracy of
contradictory recommendations with the highest mststency in the scenario about the
reaction to flood warnings, as if the decisionhis tsituation was the most difficult. Similarly,
a high level of inconsistency was observed in ttenario about tax evasion. By contrast, in
the scenarios about selling stocks and startings@mven business American respondents were
more inconsistent than Polish respondents, as éiaans were less certain than Poles about
what to choose in these two situations. Perhap®dhsh sample had too little experience in
these activities. This could be just a sign oféeor greater indecision in choosing between
two alternatives. Unfortunately, we have no datatlen level of indecision of respondents,
especially as our manipulation with uncertainty we successful. In further studies we
should try to find out directly about the relatibis between the level of inconsistency in the
ratings of antonymous proverbs and the level oke@mlon about what to do in a given

situation.
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